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dermadiagnostics Secures Over $150,000 in Startup Funding & Cash, Selected for Accelerators 

South Bend, Indiana –  

dermadiagnostics recently emerged from the McCloskey New Venture Competition with three awards 

valued at $150,000. Hosted annually by the University of Notre Dame, the McCloskey competition offers 

eligible early-stage startups the opportunity to win more than $400,000 in cash prizes and services. 

Entrants engage a panel of judges through four rounds, with the most successful ventures advancing to the 

semifinal and final rounds.  

“We were very pleased to advance through the semifinal round and win the IOIPay Best Woman Owned 

Startup Award,” says Eydis Lima, CEO and founder of dermadiagnostics. “The capital that we earned 

will be critical as we begin the technology development stage of the business.” 

 

 

dermadiagnostics CTO Junchi Lu (Left) and CEO Eydis Lima (Right) regrouping after pitching in the semifinal round of the 

McCloskey New Venture Competition at the University of Notre Dame on April 11. 

 



In addition to securing $15,000 in non-dilutive capital, dermadiagnostics was selected to participate in 

Plug and Play and Hax – two preeminent healthcare accelerators with histories of helping startups 

commercialize their offerings. The diapatchTM, dermadiagnostics’ flagship product, promises to disrupt 

the gynecologic industry by being the only accurate, noninvasive test capable of diagnosing cervical 

cancer.   

dermadiagnostics’ strong showing at the McCloskey competition was matched by earlier wins notched as 

a member of Mass Challenge Texas’ (MCT) inaugural class. As a zero-equity startup accelerator, MCT 

grants participants in its four-month program access to up to $500,000 in grants, >$250,000 in curated 

deals and discounts, and plentiful opportunities to engage with other members of the booming Austin-

based innovation ecosystem.  

While participating in the cohort, dermadiagnostics won a $25,000 NSF I-Corps grant in August 2018 and 

formed strong working relationships with thought leaders in medical device space. In Spring 2019, the 

incipient venture gained further traction by claiming the Early Startup | Entrepreneur Award at SPIE 

Photonics West and pocketed an additional $2,250 in startup funding.  

 

dermadiagnostics CEO Eydis Lima (Center) and co-founder (?) accepting the Early Startup | Entrepreneur Award at SPIE 

Photonics West in San Francisco, CA in March. 

 



Currently, dermadiagnostics is raising $300,000 in a seed round and plans to allocate the majority of its 

winnings into the development of the diapatchTM. Future cash infusions from a planned Series A 

fundraising round, along with NIH grants, will fuel a pilot clinical study essential for confirming the 

efficacy of the diapatchTM in 2020. These funds will also facilitate the production of the diapatchTM at an 

industrial scale.  

Beyond raising seed money, dermadiagnostics has also been actively investigating the most effective 

avenues for commercializing the diapatchTM while complying with relevant government regulations. 

International markets, particularly Brazil, may be particularly fruitful for Dermadiagnostics going 

forward; cervical cancer rates in the tropical nation are three times greater than that of the United States. 

From May 21 through the 24th, the dermadiagnostics team will be attending the HIMSS conference in São 

Paulo, Brazil to personally engage with key opinion leaders and ANVISA - Brazil’s equivalent of the 

U.S. FDA – to explore possibilities to bring the diapatchTM to market in the most efficient manner 

possible. 

To learn more about opportunities to support or invest in Dermadiagnostics, contact CEO Eydis Lima at 

elima@dermadiagnostics.co. For periodic company updates, connect with Eydis on LinkedIn and follow 

the dermadiagnostics page available here.   

 

How the DiapatchTM will Transform Cervical Cancer Detection 

Cervical cancer is among the most preventable of conditions but remains problematic because of 

diagnostic methods that lag behind the times. Cervical smears, the current standard for detecting 

malignant growths in the cervix, are notoriously uncomfortable and invasive procedures. Beyond their 

non-patient centric nature, Pap smears are only ~70% accurate and require patients to wait between two to 

four weeks for results.  

False positives are real worries for women, who may be inclined to receive treatments that are 

unnecessary. Conversely, false negatives can lull vulnerable women into a misplaced sense of security – 

which is later shattered when they are diagnosed with late-stage cervical cancer. 

Limited insurance coverage can also make these already imperfect procedures inaccessible to those in 

poorer pockets of the United States. The economic burden posed by the Pap smear may disincentivize the 

very women most in need of periodic checkups.   

Considering these limitations, dermadiagnostics is developing the diapatchTM – a noninvasive, wearable 

patch that detects high-risk biomarkers linked to gynecologic cancer health. Instead of using a speculum 
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to scrape cell samples from the vaginal wall, physicians will attach the diapatch on a patient’s pelvic area 

and let it perform analytic wonders. 

The diapatchTM automates the diagnostic process by using microneedles that extract lymphatic fluid 

replete with biomarkers. These biomarkers, like HPV 16/18 and 45, can be likened to biological 

signatures produced by cancers if they are present in a patient. This highly quantitative approach 

eliminates histological subjectivity and boasts a superior sensitivity rate of 98%. 

Results from the diapatchTM are rendered quickly – in about thirty to forty-five minutes – before being 

transmitted wirelessly to the device’s companion app, Elle. By decreasing discomfort, both physically and 

mentally, the diapatchTM promises to increase compliance in an age where patient-oriented outcomes are 

increasingly paramount. Dermadiagnostics estimates that the device can generate efficiencies that save 

the healthcare system upwards of $1.7 billion annually.  

“While better diagnostic tools improve patient quality of life, the efficiencies that the diapatchTM may 

introduce on the physician and insurance end of matters shouldn’t be understated” says Eydis Lima, CEO 

of dermadiagnostics.   

The objectivity and speed of the diapatchTM will comfortably place the device in a league of its own and 

will allow it to dominate this market niche. Crucially, dermadiagnostics also holds intellectual property 

rights to the technology, which will help ensure that it is able to fully benefit from the paradigm shift that 

its flagship product will induce in the gynecological diagnostic market.   

“With a device that is novel enough for which there is no predicate device, there exists premium 

reimbursement” comments Reimbursement Consultant Houston, TX. 

To learn more about the revolutionary technology being integrated into the diapatchTM, visit the 

Dermadiagnostics website available here or contact the team at: contactus@dermadiagnostics.co. 

 

A Conversation with a Caring Innovator  

At the heart of dermadiagnostics is a committed team determined to revolutionize cervical cancer 

diagnostics. Eydis Lima, CEO and founder of dermadiagnostics, has a vision to improve women’s access 

to cancer diagnostics and revolutionize an aging detection system fraught with several problems. In this 

interview, Eydis discusses the company’s recent string of successes and next steps in the years to come:  
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How did you get the idea to develop the diapatch? 

Many of the co-founders of dermadiagnostics were colleagues of mine at Yale working in gynecological 

oncology. After work, a common topic of conversations centered around the large number of women 

showing up to the OR, with cervical and gynecological cancers. In my time there, it was mind boggling to 

see so many women afflicted with these malignancies, which sometimes affects their reproductive health, 

if they’re young enough. 

From there, we asked why there weren’t better diagnostic tools and started thinking of solutions to 

address the need.  

Considering how common these cancers seem, do you have any personal connections to them? 

Fortunately, not directly – but I’ve had plenty of friends who have been affected by a gynecological 

malignancy.  

  

What is your vision for the company in the future? Why do you think this is a valuable venture for 

potential investors?  

I think investors will see tremendous value in the science being used to detect the biomarkers associated 

with gynecological cancers. Rather quickly, we’ve also assembled a very balanced and capable team from 

which we can draw a diversity of perspectives on any given business issue. In particular, I feel that we 

operate differently from other med-tech startups in that sense - we have the technical expertise necessary 

to move us forward, as well as access to a team of advisors with some experience in guiding young 

healthcare companies. 

I don’t want to provide names at the moment, as some details are being finalized, but I’m optimistic that 

some influential individuals in the biotechnology space will join the advisory board and company.  

What motivates you to continue work on the project?  

I think beyond the people being afflicted, it’s the survivors who bring a lot of energy to this cause. I don’t 

have enough fingers to hold up to count the number of times that I’ve been addressed by a survivor in the 

past who is more than excited to see this venture to succeed since their personal experiences were so 

draining.  

Had they had a device like the diapatchTM around when they were in the early stages of their cancer, they 

wouldn’t have had to have gone through the horrors of chemotherapy and several rounds of treatment. It’s 

stories like those that make it really easy to charge ahead on the tougher days.  

 



Company Milestones & Events 

• Founded – June 2018 

• NSF Grant Awarded – February 2019 

• SPIE Grant – March 2019  

• McCloskey New Venture Competition – April 11, 2019 

• HIMMS Conference in Brazil – May 21-24, 2019 

Contact Us 

• Website: https://www.dermadiagnostics.co/ 

 


